
Can you overcome the barriers that are preventing you from effective 
use your data?
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Founder & CEO, EyesClear
Erkin Oksel

Finance innovator with expertise in Capital Markets, Corporate 
Banking, and Financial Technology. Focused on simplifying finance 
operations through smart use of technology for real-life problems.



Community banks and credit unions in USA are placing increasing strategic emphasis on the integration of AI and data 
analytics to enhance decision-making, efficiency, and competitiveness

*Source: CSI - Banking Priority Survey 2025
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Who can say “NO”
to 10% lower cost 
to income ratio?

The comfort in non-action: 
The real culprit is UNCERTAINITY of success!!!
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Generative AI and real-time data has changed the rules of the game: 
Static Data can certainly be converted into a success driver.

AI + agentic capabilities = cost barrier collapsed, but competitive gap widened.



DATA INFRASTRUCTURE KNOWLEDGE INFRASTRUCTURE

REAL-TIME DATA KNOWLEDGE INTELLIGENCE

Bank Knowledge Database to support Agentic abilities
A real game changer

+ LLM
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Success stories: Challenges: Solution Proposal:

Revenue

Efficiency

Risk Reduction

Compliance

Hallucination

Consistency

Lack of SME 

Data problems

Partnerships

Speed

Risk Sharing

LLM Industry

Data 
Infrastructure



VIDEO



I Various Use-Cases
Non-exhaustive list of uses by current EyesClear clients

Financial Crime Payments & Trade Financial Institutions Operations CRM

Business Areas

Value 
Proposition

KPI to Improve 

Example of Use 
Cases 

Rel iable  control  over high 
volume of  act iv it ies  such as  

Account opening and Txn 
process ing

Identify  FX and product  
ef f ic iency 

opportunit ies

Manage correspondent 
re lat ionships  for cost  saving 

and revenue potential

R igthsize ef fect ively  the 
operat ions team and 

improve CX with real  t ime 
TAT analys is  

Real- t ime act ionable c l ient  
ins ights

Mean t ime to issue 
discovery

Compliance expense per 
issue

Revenue per customer and 
cross  sale

Revenue per CCY
Revenue per crossborder 

product

Cost  per trx
TAT

Revenue per customer and 
cross  sale

El iminate 
systemic  issue 

r isk

Identify  the transact ions 
where FX and trade f inance 
services  can be provided to 

a selected group of  
customers.

Match rebates amounts   
sent and received 

periodical ly

Real  t ime capacity  
ut i l izat ion and planning;  

identif icat ion of  operat ional  
tasks  where new resources 

are urgently  needed 

F ind high potential  
customer group based of  

their  transact ion and def ine 
cross  sale  opportunit ies  Simplify compliance 

control







CONFIDENTIAL

| Trusted By

Headquartered in the biggest 
FinTech space in the world since 2016,

NCE member since 2020
One of 15 selected UK 

companies in GBIP 2019

2018 PwC - Fintech Scale-Up Program
Google Cloud Start-Up Partnership

Live system in 7 banks..
“Best system we ever had.” First Client

Promoted as mission critical application in 
three banks client since 2022

Processing 100 million transactions every 
day

CRM integration within weeks

Trusted by Compliance, Audit, Treasury, 
Client Management, Network 

Management, Operations teams of 
different clients
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